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As a member of the NDAR, I can
show you properties listed by other
Realtors as well as listings I currently
have, giving you more properties to
choose from in your search!

With 20+ years of experience in
the area, I can advise you on
location variables, market
conditions, and sales trends.
Buying a property is a big
investment. I can help guide you
from start to finish to make the
transaction a stress-free, but
exciting experience!
As a licensed insurance agent, I can
provide you with insurance quotes,
help you understand local ordinances
& building codes, and connect you
with other professionals. (First District
Health, Title Companies, Contractors)

If you haven’t bought or sold a
property before, you need all the
guidance you can get. I will help
you complete the transaction from
start to finish.
Over the course of my career, I
have developed a network of
professionals - from mortgage
lenders to service providers - who
can smooth your path to
homeownership.
By being a local, I can inform you of
local real estate values, taxes, utility
costs, municipal services,
community information and direct
you to school district information.

What I can do for you!
As a member of the NDAR, I can show you properties listed by
other Realtors as well as listings I currently have, giving
you more properties to choose from in your search!

Access multiple listings that match what you're
looking for
Inform you of local Real Estate values, taxes,
utility costs, and other local information
Provide my experience and knowledge about all
facts of the home buying process
Guide you through the process
from making an offer, to getting the right
inspections, to closing successfully
Help you sell your current property while also
finding a future property
Take care of paperwork and help navigate the
legal requirements of purchasing real estate
Provide an assessment of properties you consider
and help you stay focused on your goals
I got into Real Estate to provide
sellers and buyers a fair and level
playing field so that in the end, both
feel good about the transaction!
-Mike Matteson, Owner/Broker

The

to
buying
your
Key home
Set up Instant Property Alerts

Our firm will get you set up to receive instant notifications when properties
that fit your criteria become on the market.

Research Locations

You're not just buying the house, you're buying the whole community. Make

Start Saving Now

sure it's the right fit!

The larger your down payment, the smaller the mortgage amount will be on

Don't Rush It

your home. Save now and save on interest payments later.

A home that you will love will eventually come on the market, don't settle
for less just because you are in a time crunch. Impulse decisions in real

Buy for the Future

estate can cost major dollars and have life altering effects.

Don't buy a house that you will have to turn right around and sell if you
decide to expand your family or have a life altering event.

Set a Budget

Knowing what you can afford and sticking to it is extremely important.
Getting into a house that is priced way out of your market will only have
altering effects in the future. Don't underestimate costs of homeownership
(mortgage plus taxes, insurance, utilities, repairs, unexpected expenses, and
emergencies). Get pre-approved and only look at houses within your price
range!

Don't Get Emotionally Attached
Make sure the house is truly what you are looking for including, but not
limited to: size, features, within budget, etc. Don't get mesmerized and

Know What Can & Cannot Change
venture off-path of your goals and budget.

Don't let features like ugly cabinets, old carpet, and horrible paint depiet
your opinion of the house. Focus on the things you can't change, like
location. If you see items you feel are necessary to change to make it movein ready, make sure to include that in your budget when figuring out what
you can afford to offer.

Home Buyer's
Vocabulary
OFFER

An agreement between a buyer
and a seller to purchase real
estate. Also known as a sales
contract.

CONTINGENT

Offer on a home has been
accepted, but finalized sale is
contingent upon certain criteria.
Typically: appraisal, home
inspection, or mortgage approval.

HOME INSPECTION

Examination of the home for its
condition. Handled by a licensed
professional of your choosing.

CLOSING COSTS

Fees paid at the day of closing by
both sellers and buyers. These
fees cover lender expenses, taxes,
and insurance.

EARNEST MONEY

A deposit that accompanies an
offer to show the seller good faith.
This deposit is held safely in
escrow and put towards the
mortgage.

TITLE
A bundle of rights in a piece of
property. The title company will
provide you with the preliminary
title report for you to review
before accepting the property.

APPRAISAL
Property and/or land valuation
completed by an appraiser who
determines the properties worth
based upon prior sales.

SIGNING
Schedule closing as soon as you
receive the okay from your
lender. This is when you will be
signing for your home & getting
your keys!

RECORDING
The day signing the ownership of
the property will be transferred
to the buyer. Deed will be
recorded and a copy mailed to
you in about 2 weeks.

What you should know before
starting the property search
Get Pre-Qualified

Buyers should get a pre-qualified with a lender of their choice prior to
starting their property search
Offers where the buyer is pre-qualified receive higher consideration than
those who have not started on financing
Talk with a lender so you find out what limits, including down payments,
will be required to get the loan closed
We advise clients to work with a mortgage company, bank, or Credit
Union who has an established record in the market that you're looking in

Research whether it is a buyer or seller's market
There are always properties that sell above or below the market
If you are borrowing to purchase the property, it will most likely
require an appraisal as ordered by your financial institution
If the appraised price is less than the agreed upon price, you would have
to make up the difference with your down payment unless the buyer
and seller renegotiate the selling price
At West Inkster Realty, we always recommend that offers are
"contingent on appraisal" unless the buyer wants to use that as an
advantage to their offer

We want you to enjoy your property for many years
to come after you get through the closing process.
Avoid having tunnel vision during your property search. The
purchase of the wrong property can be stressful and costly
If the property does not meet your needs, is more than you can afford,
or needs repairs/maintenance that you cannot afford, then exclude
the property from your consideration
Don't get "WOW'd" by fancy, new appliances -- they wear out fast
A home is a major decision. When the right one comes along, both you
and I will know!

What you should know before
starting the property search
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North Dakota Disclosure of Agency
Relationships in Real Estate Transactions

[

If you desire representation, you must have a written
contract according to state law. Until you choose to
enter into a written contract for representation, you
will be treated as a Customer and will not receive any
representation from the Broker.

Broker Representing Both Seller & Buyer

DUAL
AGENCY

Dual Agency occurs when one Broker represents
both parties to a transaction, or when two
Salespersons licensed to the same Broker each
represent a party to the transaction. Dual
agency means that the Broker owes the same
dues to both the seller and the buyer.

Broker Representing Buyer

A Broker who enters into an agreement to
represent and act on behalf of a Buyer. A
Buyer's Broker may represent the Buyer only,
and not the seller, even if they are being paid
in whole or in part by the Seller
(seller paid commission).

BUYERS
BROKER

West Inkster Realty does not require a buyer agency
agreement prior to showings. It is our firm's opinion
that you need to feel comfortable with a Realtor
before you agree to exclusive representation.
If we show you the property and you choose to move
forward with purchasing it, please do so with our firm
If you have signed a buyer-agency agreement with another
Realtor, showings of properties we have listed should be
done by that Realtor unless released by them
Pick a Realtor that is knowledgeable of the area and that you
feel comfortable working with prior to viewing any homes

Let's Find you a Home!

Typical BUYER fees
Home Appraisal

Finding the perfect home rarely happens, and compromises are
inherent in the home purchase process. But here at West Inkster
Realty, I will work to get you as close as I can to your ideal home. Please
take a minute and help me by answering the following questions. Your
feedback will provide information I can use to simplify your property
search and save you time. If there are any details that aren't addressed
in the questions, feel free to add them.

Home Inspection

TYPE OF PROPERTY YOU ARE LOOKING FOR:

While it may sound similar on the surface, a home inspection is different
from a home appraisal. During the home inspection, a licensed home
inspector will evaluate the visible and accessible systems and components
of a home to give you better understanding of their condition. This often
includes the home's structure, exterior, roofing, plumbing, electrical, heating
and air conditioning, interiors, ventilation and insulation, and fireplaces. A
home inspection is solely the buyer's decision.

WHAT IS YOUR PRICE RANGE?

Prorated Property Taxes

LOCATION:

DO YOU NEED TO SELL ANOTHER

__

YES

__

NO

__

YES

__

NO

HOME BEFORE YOU CAN BUY?
HAVE YOU BEEN PRE-APPROVED?

GARAGE?

At its core, a home appraisal is a professional assessment of the value of a
property. As a buyer, this can tell you how well the home is priced versus
how much an appraiser thinks it is worth. It's also an integral measurement
your bank or lender considers when determining how to structure your loan
- or whether to give you a loan at all. Appraisers consider the size and
features of the home, its location, the home's current condition as observed
by the appraiser, and recent sales information for similar properties within
the past 12-18 months.

# OF BATHROOMS?

# OF BEDROOMS?
HOME FEATURES -- MUST HAVES (HIGHEST NEEDS)

Taxes are paid in years (after they are earned). Unless you're closing on
exactly that endpoint 12-31, the sellers last installment of property taxes will
be for only a portion of the time period. The purpose of proration is to fairly
determine where the seller's responsibility for the property taxes ends and
where yours begins. At closing, if they have not yet made a payment which
is due, you are charged with the amount for your portion of year.

Home Loan Origination Fees
Similar to any commission-based payment, home loan origination fees are
charged up front by your lender as compensation for putting your home
loan into place. Fees are often quoted as a percentage of the total loan and
average 0.5-1.0%.

Recording Fees for Deed & Deed of Trust
As the buyer, you are responsible for any recording fees to record the deed.
When a property deed is transferred to you as the new homeowner, the
documents must be recorded at your county's Register of Deeds. You will
receive a copy of record.

Title Charges and Escrow/ Settlement Charges

OTHER NOTES

[

These fees include: Title exam or Title Insurance for owner & lender
(protects against loss or damage resulting from defects that affect the title
of your home), location report, settlement or closing fee, recording fee, etc.

Did you know?

[

HOME FEATURES -- ADDITIONAL WANTS (HIGHEST WANTS)

The seller pays agent commissions. There is no
cost to you to use a real estate agent to protect
you during the biggest transaction of your life.
If it is a "For Sale by Owner" your REALTOR
fees will be included in offer to be paid by seller.

How much can I afford to
spend on a home?
Complete this quick evaluation to give you an idea
on what your budget can handle.
TAKE MONTHLY INCOME

Take how much you make a
month without taxes.

SUBTRACT SET DEBTS

Subtract car, phone, loan
payments, etc.

SUBTRACT FOOD COSTS

Subtract what you pay for in
food each month.
SUBTRACT SAVINGS

Subtract how much you put
into savings each month.
SUBTRACT OTHER COSTS

Average entertainment costs,
etc. for each month.

This total represents how much
money you could afford for
housing costs each month.
This total represents how
much money you could afford
for housing costs each year.
Multiply this number by the
number of years you want to
have a loan for (15 years, 30
years). This is the price of a
home you can afford.

8 HIDDEN COSTS OF
BUYING A HOME
Private Mortgage Insurance (PMI)

This cost applies if you don't have a 20% down payment.
PMI can cost between 0.3% and 1.50% of mortgage,
depending on the size of your down payment and your
credit score. Applies to all government backed mortgages.

$ ________
__
$ ________
__
$ ________
__
$ ________
__
$ ________

Home Insurance

The cost varies depending on where you live - people living
in areas more prone to natural disasters or crime can
expect to pay more - and whether or not you purchase
add-ons, but the national average is $1,200-$1,500 a year.

Mortgage Interest

This cost is highly variable depending on your income, debt,
credit score, down payment, and length of your mortgage,
but expect to pay an annual interest rate of 3% to 5%.

Closing Costs

These include appraisal fees, attorney fees, title insurance,
property transfer taxes, and inspection fees. Closing costs
will vary, but they usually equate to about 2.5% of the
home cost.

TOTAL:

Utilities

Factor in extra money to cover utility costs such as
electricity, gas, water, and garbage.

x 12

Maintenance

Tasks such as house cleaning, yard care, gutter cleaning,
carpet cleaning, and other items add up. It'll be cheaper to
do it yourself, but far from free.

x 30

Property Tax

This is expressed as a percentage of your home's value and
varies depending on location, but as a nation, Americans
pay an average of $2,216 in property taxes each year.

What not to do in the transition of buying a house
Change your marital status

Move money without a paper trail

Change Jobs

Get behind on any payments

Switch Banks Accounts or move
your money to another institution
Pay off existing accounts unless
your lender requests it

Spend your savings

Make any large purchases

Originate any inquiries into your credit

Apply for a new credit card

Use credit cards excessively

Close any credit card accounts

Renovations

[

It varies person to person and year to year, but plan on
setting aside some extra cash for various renovations and
updates as they arise.

]

Real estate practice is not about selling or buying a
home. It's about representing your clients greatest
asset to your client's greatest benefit.

When you have found the property that
you want to move forward with

It's time to write an offer!

An offer is not legally binding until it is signed by both the
buyer and the seller and your earnest money has been deposited
When an offer is received, the seller has the right to accept,
reject, or make a counter offer. If your offer is:

You start the closing process
You either make a new offer or keep
Rejected looking at other properties
You have the option of accepting,
Countered
rejecting, or making another counter offer
Accepted

Time is of the essence. As a buyer or seller, you are not protected
from other buyers and sellers until the offer or counter offer is
accepted and the other party is informed.
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parts of an offer:
Who is making the offer
and to whom?
What is being bought
and for what amount?
Where are you getting
the funds? (Financing)

When are you planning
to buy it? (Closing Date)
Why would you back
out? (Contingencies)
How is this all going to
happen? (Fine Print)

Most Common
Contingencies

• Sale of Home
• Financing
• Home Inspection
• Appraisal

What happens between the
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An accepted offer gets the purchase started.
With an offer, a deposit is made to show that
Offer & Earnest the buyer's offer is in earnest, or good faith.
Earnest money is held in escrow to be
applied toward the down payment.
• Purchase negotiation: Final sales price, sales terms, and any
contingencies buyer may request, such as whether sale is
contingent on inspections, appraisal, attorney's review, etc.
• Seller's Property Condition Statement is reviewed & signed.

Sales agreement is executed!
Home Inspection

Appraisal
Home Insurance

What could this mean?

> If all contingencies are not met, the other
party can either back out of the deal, or meet
a new, agreed upon price.
> Fewer contingencies makes your offer more
appealing. The highest offer doesn't always
get the property.
> The buyer has the power in contingency
issues, but you should still ask your agent
how to best handle each term.
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Final Walk-Thru
Closing
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Buying a home is a big investment. An
inspection on the items that you are concerned
about is critical. We can offer suggestions on
affordable home inspection options!
An appraisal is when the lender ensures the
home value supports the amount that you're
borrowing.
Protects homeowners from damage to their
property that could reduce the value of the
home. Homeowners' insurance also covers
items that are contained within the home
(personal property) and liability coverage.
Walk through the home one last time to ensure
that it is in the same condition as time of offer.
During the closing, the property title &
ownership get transferred to the buyer. The
buyer will sign final papers, pay final
closing costs, and get the keys to the
property! Welcome to your new home.

]

Have a good experience working with my firm?
Ask about our sister company, Garrison Insurance,
for a quote for home insurance on your NEW home!

